Ihe vaonal

nancial Success

Cqma.w




Why Event Prospecting

?ROSPECTING CAN BE A VERY SIMPLE AND
‘WAY TO BUILD YOUR PROSPECT LIST

—ea

’ YOU CAN COLLABORATE WITH OTHER
s ~ PROFESSIONALS WHO WOULD LIKE TO INCREASE
- THEIR SALES VOLUME, BUILD A LARGER CUSTOMER
- BASE, GENERATE LEVERAGED AND RESIDUAL INCOME.
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- WF 3 UP AN EVENT MAKE SURE YOU HAVE THE
FC LC AT YOUR EVENT:
Econ Banner or Credit Repair/ my Credit System Banner

)

s for guests to take notes © Name Tags
; \ccess for Laptop/
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o Business Cards



> TED EVENTS

. First Time Homebuyer Seminars

oorate with Real Estate Agents and Loan Officers
aack Ws how to create more cashflow and

credit scores to qualify for a home. The
50 generate leverage and residual income.

" Collaborate with credit repair professionals to help
their customers generate additional income, pay down
- debt and improve their credit scores. These

MESﬂonals can earn leveraged and residual
income.




ance and Investment Professionals

3 m with Insurance agents and Investment
isors to help train their customers to free up additional

e, to purchase and maintain their products long
‘ l'|3 isor can build an additional stream of

: wu current customer base.
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~Advantages of collaborating with myEcon:

- Build new clients through the thousands of myEcon
Associates looking for professional tax help

¢ Generate an additional stream of leverage and residual
- income from their current client base.




1all to Midsize Car Dealerships:
Advantages of collaborating with myEcon

- ~ * Help customers improve their credit which will

allow them to sell more cars and gain repeat
ustomers.

in additional customers from referrals through

w~lﬂn -profit organizations:
of collaborating with myEcon

Wﬂns are always raising funds.

e Teach their members and customers how Income
Shifting can free up thousands of dollars, which

‘can be shifted/transferred to Tithes, Offerings and
Gifts of Love to the organization.



How to find Organizations to Work with:

2 prospecting methods that we have previously
"d Iﬂ List, Out and About Prospecting, Center of
an Events and Online Marketing to find

bsﬂt-up and collaborate with other
d community leaders to create an event.

- When speaking with other leaders about doing an event
 first share with them the advantage to them if they
ate with you to host an event. | suggest planning
your event at least 21-30 days in advance. This will give
you time to promote the event through all your networks.
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- * To learn more about Prospecting log into your
myEcon Website

You will be on the Business Management Center
ﬂfi Home Page)

» Scroll down to View Past Training.
e You will see a list of previous training videos
* You will find multiple videos on prospecting.




